
1st Quarter 2012 Education
Mark Your Calendar For These Live Workshops & Web-Delivered Events

Bridging Legal Theory With Practical Application

WealthCounsel is the nation’s leading provider of drafting solutions and 
docucentric education for estate planning attorneys.

Scottsdale, AZ
January 18-20

Bellevue, WA
January 26-27, 2012

Okemos, MI
January 27, 2012

Atlanta, GA
February 15-17, 2012

Dallas, TX
March 28-30, 2012

Register Today:	
www.wealthcounsel.com
registration@wealthcounsel.com
888-659-4069, Ext. 842



1st Quarter 
Live Education Workshops

Face-to-Face, Docucentric Courses
Learn More Online: 

www.wealthcounsel.com/educationcalendar.aspx

Practice Building Boot Camp: 
Comprehensive Revocable Living Trusts and Practice Development Solutions
Presented by Lewis W. Dymond, Jr., JD and Thomas J. Ahrens, JD
January 18-20, 2012, Scottsdale, AZ
February 15-17, 2012, Atlanta, GA
March 28-30, 2012, Dallas, TX

About the Program:
Drafting skills, understanding all the counseling issues involved in designing a comprehensive estate plan, combined with 
communication skills, marketing systems, and a law firm planning process that fully servers clients’ needs are essential to the 

success for any firm. This course provides thorough training in drafting revocable living trust centered estate plans. Additionally, this course 
provides practice building strategies to enhance your firm and your clients’ experience, including how to design a “continuum of care” for 
your clients once they receive their executed estate planning documents. This course is ideal for attorneys as well as for associates, paralegals 
and support team members who assist in drafting and assembling documents, manage client communications, manage the law firm’s estate 
planning process, and contribute to the firm’s efficiency and profitability.

You Will Learn:
•    How your comprehensive estate planning documents convey excellence and confidence to clients.
•    The “law behind the language” and when specific drafting techniques and marital deduction options make the most sense, and when 

some options should be avoided.
•    The logic behind the document interview processes, what the options do, and what the language means.
•    The tax and other legal implications behind various document provisions in the revocable trust.
•    Marketing and communication tools to enhance your firm and increase your profitability.
•    How to develop profitable relationships with professional advisors.
•    How to develop a “Continuum of Care” to better serve your clients’ needs after the estate plan delivery.

Planning for Gun Owners and the GunDocx™ Trust System
Presented by C. Dennis Brislawn, Jr., JD and Blain Millet, MBA
January 26-27, 2012, Bellevue, WA
                               

About the Program:
This unique seminar is designed to help an attorney add a valuable service to complement and enhance his or her core practice. Firearms 
law seminars typically focus on constitutional or gun rights issues… with little guidance about planning for firearms in an estate or how to 
administer an estate that owns firearms. Our goal is to tie concepts familiar to estate and business planning attorneys to specific firearms law 
topics, and to then illustrate how to draft solutions for gun owners and their families. C. Dennis Brislawn, Jr., JD, Blaine Millet, MBA and 
their presentation team will walk you through sample trust documents and will show you how to use them in various settings. They will 
also show you how to process these trusts with the National Firearms Act (NFA) Branch of the Bureau of Alcohol, Tobacco, Firearms and 
Explosives (BATFE). They will show you how to use social media tools to educate potential clients and gun dealers about the rewards of this 
planning so that you quickly become known as a solutions provider with unique knowledge.

You Will Learn:
•    Why planning for firearms in an estate is a critical need that is largely overlooked by mainstream estate planning attorneys.
•    How to avoid a trip to Club Fed by understanding federal firearms law, dangers in transferring any firearm, state law concerns, and 

the schemata of firearms rights both federal and state.
•    What the difference is between any conventional living trust and a “gun trust”, and the risks to a client or client’s family of using the 

former rather than the latter.
•    The definition of “transfer” where firearms are concerned, and the potential criminal and civil penalties for failing to know it. Are 

citizens actually subject to federal prosecution for inadvertent possession of or mere access to a firearm?
•    Drafting simple through dynastic gun trusts, to own guns in one or multiple jurisdictions.
•    What it takes to ethically build a gun trust practice, and how it complements and drives new clients to your core practice (estate or 

business planning law).

Lewis W. Dymond, Jr. JD

Thomas J. Ahrens, JD

C. Dennis Brislawn, Jr. JD

®



January 17, 2012  	 Proactive Tax Planning for 2012 
1:00 PM ET		  The Advisors Forum CPE Series for CPAs Webinar

January 31, 2012	 Paying for College - Including What to Do with Over-Funded 
1:00 PM ET		  UGMA/UTMA Accounts
			   The Advisors Forum Interdisciplinary Webinar Series

February 14, 2012	 Understanding the Adequate Disclosure Rules for Gift Tax Returns
1:00 PM ET		  The Advisors Forum CPE Series for CPAs Webinar
 
February 28 2012 	 What is Estate Planning? Wills vs. Trusts
1:00 PM ET		  The Advisors Forum Interdisciplinary Webinar Series

March 6, 2012	 How Good Estate Planners Become Great Marketers
1:00 PM ET		  Thought Leader Series Webcast

March 20, 2012	 Using Advanced Irrevocable Trusts
1:00 PM ET		  The Advisors Forum Interdisciplinary Webinar Series

Visit us online to learn more about these courses and to register: www.wealthcounsel.com > Education > Education Calendar.

How to Build a Recession-Proof Practice
Presented by Thomas J. Ahrens, JD (Co-Sponsored by the Michigan State Forum)
January 27, 2012, Okemos, MI

 
About the Program:
Join us for a day of practical training on how to “Build a Recession-Proof Practice.”  This course has been specifically designed to train 
attorneys to reach out to past clients and trigger reviews of their estate plans, as well as to set the proper expectations for new clients as to 
reviews going forward. This course will also outline in detail ongoing client services being implemented by successful law firms today; how 
to conduct the client review; and what areas of planning have changed and created opportunities for clients.

1st Quarter 
Web-Delivered Events

Convenient Learning Opportunities Delivered To You.  
Learn More Online: 

www.wealthcounsel.com/educationcalendar.aspx

Thomas J. Ahrens, JD




